COLUMBIA MANAGEMENT INVESTMENT ADVISERS, LLC

Client Relationship Summary

Introduction

Columbia Management Investment Advisers, LLC is an investment adviser registered with the Securities and

Exchange Commission.

e Brokerage and advisory services and fees differ and it is important for you to understand these
differences. Free and simple tools are available to research firms and financial professionals at
investor.gov/CRS, which also provides educational materials about broker-dealers, investment advisers,
and investing.

What investment services and advice can you provide me?

We offer “discretionary” and “non-discretionary” investment advisory services to retail investors through

retail managed account programs sponsored by affiliated and non-affiliated firms and directly to high net

worth individuals through our institutional channel (“Institutional SMAs”). The services described in this

summary are not applicable to Columbia fund shareholders who do not have an advisory relationship with us.

e When we provide discretionary investment services, our responsibilities are limited to managing your
assets in accordance with the investment strategy selected by you and your independent financial
professional as part of your overall investment goals. We will have investment discretion, which means
we make the investment decisions for your account. We will continously monitor your account as part of
our standard services.

e When we provide non-discretionary investment services, our responsibilities are typically limited to
providing model investment portfolios to your retail managed account program sponsor. We do not
monitor your account. Your sponsor or another firm retained by the sponsor typically has investment
discretion and makes the ultimate investment decisions. We do not provide advice that is individualized
for you.

e See our Advisory Brochure at “Types of Clients — Conditions for Managing Accounts” for account
minimums for Institutional SMAs and for “dual contract” retail managed accounts where we enter into
an investment management agreement directly with you. For other retail managed accounts, see your
program sponsor for account minimums.

e For additional information, please see our Advisory Brochure at “Advisory Business” and “Types of
Clients”.

Conversation starters
e Given my financial situation, should | choose an investment advisory service? Why or why not?
e How will you choose investments to recommend to me?
e What is your relevant experience, including your licenses, education and other qualifications? What do
these qualifications mean?

What fees will | pay?

You will pay an investment advisory fee based on a percentage of your assets under management with us or

in a model investment portfolio developed by us and managed by your retail managed account program

sponsor. When you invest directly with us, we will bill you, and you will pay our advisory fee quarterly. You

will also pay brokerage and custody fees, as well as mutual fund and other product-level fees, if applicable. If

you invest with us through a retail managed account program, ask the program sponsor about all of the

applicable fees and expenses and how frequently you will pay them.

e The more assets there are in a retail investor’s advisory account, the more a retail investor will pay in
fees, and we may therefore have an incentive to encourage you to increase the assets in your account.

e For additional information, see our Advisory Brochure at “Fees and Compensation” and “Brokerage
Practices”.
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o You will pay fees and costs whether you make or lose money on your investments. Fees and costs will
reduce any amount of money you make on your investments over time. Please make sure you
understand what fees and costs you are paying.

Conversation starter
e Help me understand how these fees and costs might affect my investments. If | give you $10,000 to invest,
how much will go to fees and costs, and how much will be invested for me?

What are your legal obligations to me when acting as my investment adviser? How else does your firm
make money and what conflicts of interest do you have?

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead
of yours. At the same time, the way we make money creates some conflicts with your interests. You should
understand and ask us about these conflicts because they can affect the investment advice we provide you.
Here are some examples to help you understand what this means.

e We make money from proprietary products, which are investments that are issued, sponsored or
managed by us or our affiliates.

e If you select a strategy that invests in both proprietary and non-proprietary products, or in more than
one proprietary product, we have an incentive to invest more of your money in proprietary products that
are more profitable for us or otherwise benefit us.

e We have conflicts when we have discretion to choose the broker-dealers that execute transactions in
client accounts and select broker-dealers that provide us with research or brokerage services. See our
Advisory Brochure at “BROKERAGE PRACTICES - Client Commission Arrangements, Policies and
Procedures.”

e See our Advisory Brochure at "ADVISORY BUSINESS—Potential Conflicts of Interests,” “CODE OF ETHICS,
PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS AND PERSONAL TRADING”and “BROKERAGE
PRACTICES — Other Conflicts of Interest” for more information on our conflicts of interest and how we
mitigate them.

Conversation starter
e How might your conflicts of interest affect me, and how will you address them?

How do your financial professionals make money?

e Portfolio managers who manage your assets typically earn a base salary, and an annual incentive award.
Representatives who market our advisory services typically receive incentive compensation based on a
percentage of management fees collected by us.

Do you or your financial professionals have a legal or disciplinary history?

Yes. Visit Investor.gov/CRS for a free and simple search tool to research us and our financial professionals.

Conversation starter
e As a financial professional, do you have any disciplinary history? For what type of conduct?

Additional Information

More information about our investment services can be found in our Advisory Brochure. Please call us at
(800) 225-2365 for a copy of our current Advisory Brochure or to request a copy of the relationship summary.

Conversation starter
e Who is my primary contact person? Is he or she a representative of an investment advisor or a broker-
dealer?
e Who can | talk to if | have concerns about how this person is treating me?”



https://www.columbiathreadneedleus.com/content/columbia/pdf/CLIENT_RELATIONSHIP_SUMMARY.PDF

	ADVISORY BUSINESS
	Our General Services
	Services Provided to Non-U.S. Clients
	Global Asset Management
	Retail Managed Account Program Services
	Global Investment Solutions Services

	Offering Brands
	Potential Conflicts of Interest


	Fees and compensation
	General Fee Policies
	Ability to Negotiate Fees
	Billing Methodology
	Fee Policy for Discretionary Investments in Funds

	Policies and Representative Fee Schedules for Institutional Clients
	Separately Managed Account Institutional Client Fees
	Registered Fund Fees
	Subadvised Mutual Funds and Other Pooled Vehicle Fees
	Collective Trust Fund Fees
	Private Fund Fees
	Retail Managed Account Program Fees
	Global Investment Solutions Services Fees
	529 Plan Fees

	Policies and Representative Fee Schedules for Securitized Asset Funds
	Policies and Representative Fee Schedules for Asset-Liability Management Clients
	Compensation for the Sale of Investment Advisory Services, Securities and Other Investment Products
	Portfolio Manager Compensation

	Performance-based Fees and side-by-side management
	Performance-Based Fees
	Management of Multiple Accounts and Multiple Strategies

	Types of Clients:
	Conditions for Managing Accounts
	Institutional Separately Managed Accounts
	Retail Managed Account Programs


	Methods of Analysis, investment strategies and risk of loss
	Risk of Loss
	Investment Strategies Offered Through Retail Managed Account Programs
	Active Risk Allocation Portfolios
	Environmental, Social and Governance Factors and Research

	Disciplinary information
	Other Financial Industry Activities and Affiliations
	Directors and Executive Officers
	Multiple Roles Played by Certain Directors and Executive Officers
	Business Activities and Affiliations
	Broker-Dealers and Municipal Securities Dealer
	Investment Companies and Other Pooled Investment Vehicles
	Investment Advisers
	Financial Planning Firm
	Futures Commission Merchant, Commodity Pool Operator or Commodity Trading Advisor
	Banking or Thrift Institutions
	Insurance Companies
	Private Funds
	Subadvisory Relationships
	Affiliated Indexes


	Code of Ethics, Participation or Interest in Client Transactions and Personal Trading
	Our Approach to Conflicts of Interest
	Code of Ethics/Personal Trading Rules and Procedures
	Material Non-Public Information
	Products Sold or Managed by Us in Which We Have an Interest
	Other Conflicts of Interest
	Securities Issued by Ameriprise Financial or Our Clients
	Other Affiliated Relationships
	Other Client-Related Potential Conflicts
	Management of Multiple Accounts


	Brokerage Practices
	Trading
	Best Execution
	FX Transactions
	Trade Aggregation, Allocation and Partial Fills on a Trading Desk
	Allocations of Investments in Initial Public Offerings (“IPO”)
	Allocation of Fixed Income Trades
	Trade Priority for Certain Trades
	Retail Managed Account Program Trades
	Error Correction

	Selection of Broker-Dealers
	Directed Brokerage

	Client Commission Arrangements, Policies and Procedures
	Use of Affiliated Brokers and Buy and Sell Transactions Involving Related Accounts
	Use of Affiliated Brokers
	Buy and Sell Transactions Involving Related Accounts


	Review of Accounts
	Client Communications and Reporting

	Client Referrals and Other Compensation
	Client Referrals/Promoter Arrangements and Sales Compensation
	Consultant Relationships
	Other Compensation

	Custody
	Investment Discretion
	Voting Client Securities
	Financial Information
	Notice of Privacy Policies and Practices
	Risk Disclosure Appendix
	Retail Managed Account Program Appendix
	Methods Of Analysis, Investment Strategies and Risk Of Loss

	revised Consolidated CMIA ADV Part 2B brochure supplement dated March 27, 2025.pdf
	Braj P. Agrawal
	Michael S. Barclay
	Daniel L. Boncarosky
	Christopher Boova
	Nitisha Bosamia
	Gordon Bowers
	Timothy J. Brannon
	Gokce Bulut
	William Callagy
	Jason Callan
	Robert B. Cameron
	Richard A. Carter
	Juno Chen
	Alexandre Christensen
	Daniel H. Cole
	Wayne M. Collette
	Christopher Cooke
	Fred Copper
	William Davies
	John W. Dawson
	Samantha Dearey
	John D. Dempsey
	Sanjay Devgan
	Daniel J. DeYoung
	Paul DiGiacomo
	Carri A. Dolin
	David Dudding
	Matthew Ferrelli
	Paul F. Fox
	Thomas M. Galvin
	Tara Gately
	Pauline Grange
	Michael Guttag
	Simon M. Haines
	Jason Hans
	Georgina Hellyer
	Todd D. Herget
	Israel Hernandez
	Thomas A. Heuer
	Adrian Hilton
	David Janssen
	Nicolas Janvier
	Jeremy H. Javidi
	Yan Jin
	Erik J. Johnson
	Josh Kapp
	Brett Kaufman
	Kris Keller
	Dana Kelley
	David S. Kennedy
	Marc Khalamayzer
	David L. King
	Kosta Kleyman
	Ryan Krieg
	Joshua B. Kutin
	C. Bryan Lassiter
	Brian J. Lavin
	Alex Lee
	Grace Lee
	Gregory S. Liechty
	Derek Hua-Wei Lin
	Harvey Liu
	Christopher Lo
	Erika K. Maschmeyer
	John McCarthy
	Melda Mergen
	Kari L. Montanus
	Kirk Moore
	Hugh H. Mullin
	Thomas W. Murphy
	Thomas Nakamura
	Rahul Narang
	John Noell
	Daisuke Nomoto
	Oleg Nusinzon
	Jonathan Owen
	Jeetil Patel
	Vimal Patel
	Jonas Patrikson
	Guy W. Pope
	Darren Powell
	Shekhar Pramanick
	Douglas (Doug) R. Rangel
	Shannon Rinehart
	Neil Robson
	Alasdair Ross
	Nitin Saigal
	Peter D. Schroeder
	Aaron Ronald Shemesh
	Raghavendran Sivaraman
	J. Nicholas Smith
	Ronald B. Stahl
	Kaeli Stayer
	Catherine Stienstra
	Spencer Sutcliffe
	Richard M. Taft
	Gene R. Tannuzzo
	Dhruv Toolsidas
	Cory Unal
	Paul Unchalipongse
	Deborah B. Vargo
	Perry Vickery
	Brian L. Virginia
	Tiffany Wade
	Sanjiv Wadhwani
	James Waters
	Michael T. Welter
	Dara J. White
	Paul H. Wick
	Alexander Wilkinson
	Royce Wilson
	Jeffrey Wimmer
	Andrew Wright

	CMIA_Form_CRS - 3-27-25.pdf
	Introduction
	What investment services and advice can you provide me?
	What fees will I pay?
	What are your legal obligations to me when acting as my investment adviser? How else does your firm make money and what conflicts of interest do you have?
	How do your financial professionals make money?
	Do you or your financial professionals have a legal or disciplinary history?
	Additional Information

	Citi Fiduciary 408(b)(2) November 2024.pdf
	SERVICES
	DIRECT COMPENSATION
	INDIRECT COMPENSATION
	COMPENSATION AMONG RELATED PARTIES
	COMPENSATION UPON TERMINATION
	RECORDKEEPING SERVICES




